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The Restoration Golf League was designed as a B2B
networking vehicle — a way for independent restoration
contractors to build relationships with commercial property
managers, insurance adjusters, and facility directors in an
environment that creates genuine connection rather than
transactional vendor-client dynamics.

The ESG conversation creates an opportunity to extend what the RGL does — not
by adding another agenda item to golf networking events, but by positioning the
RGL network as the restoration industry’s first ESG-capable contractor coalition.
A group of independent operators who share a commitment to structured
emissions reporting and who collectively represent a preferred vendor base for

commercial clients with Scope 3 obligations.

What a Network Does That Individuals Can’t

An individual restoration contractor who adopts RCP is a data point. A network of
50 RCP-certified restoration contractors across multiple markets is a standard.

The distinction matters to commercial property managers who operate
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nationally — they need consistent data from vendor bases across multiple
regions, not ad-hoc reporting from individual contractors who each implement

differently.

When a national REIT’s sustainability team is looking for RCP-compliant
restoration vendors in six markets simultaneously, a network of contractors who
share a common standard, a common report format, and a common data
delivery commitment is a procurement solution, not a patchwork of individual
vendor relationships to manage. The RGL becomes a vendor category rather than

a collection of individual vendors.

The RGL ESG Proposition to Commercial Clients

Straightforward: every RGL member contractor provides RCP-format per-job
carbon data. When you hire an RGL contractor, you receive structured Scope 3
emissions data for your GRESB, CDP, and SB 253 disclosures. You don’t need to
evaluate each contractor’s ESG capability individually — RGL membership in an
RCP-adopting network is the credential. This is a market-facing advantage the

RGL can offer today.

How to Advance RCP Through the RGL Network

Present the RCP framework at the next RGL event. Invite member contractors to
commit to a 60-day RCP implementation pilot. Collect the five pilot jobs required
for self-certification from willing members. Then publish the pilot results —
aggregate emissions data from the pilot cohort — as the first empirical data set

for the restoration industry’s Scope 3 baseline.

That aggregate baseline — even from a small pilot cohort of 10-20 contractors —

would be the first published data on restoration industry Scope 3 emissions. It
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would immediately become the reference data cited by property managers, ESG
consultants, and eventually trade associations trying to understand what
restoration work actually emits. First-mover advantage in publishing that data is

significant and durable.

The Longer View

Commercial real estate’s appetite for ESG-credentialed vendor networks is
growing. As SB 253 deadlines approach and GRESB supply chain requirements
tighten, property managers will actively seek vendor networks that reduce their
ESG data collection burden. A restoration contractor network offering consistent
RCP reporting across multiple markets is exactly what large commercial property
management companies will pay a premium for — in the form of preferred
vendor status, longer contract terms, and the relationship stability that comes

from being a supply chain ESG partner rather than a transactional service vendor.

The RGL’s golf format builds the relationships. RCP adoption builds the
credential. Together, they create a network that commercial clients can point to
when their investors and auditors ask about supply chain ESG engagement in

property restoration.

Does RGL membership automatically confer RCP certification?

Not currently. RCP certification requires completing the self-certification
checklist, which is separate from RGL membership. The goal is for RCP
certification to become a condition of active RGL membership in markets where

commercial real estate is a significant client category.
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How can a commercial property manager find RGL member contractors in their
market?

Contact the Restoration Golf League directly. As the network grows and ESG
positioning develops, a public directory of RCP-certified RGL members by market
will be the most efficient way for commercial clients to identify ESG-capable

restoration vendors in their service areas.

Can restoration contractors outside the RGL adopt RCP?

Absolutely. RCP is an open standard available to any restoration contractor
regardless of RGL membership. The RGL pilot cohort is one pathway to RCP

adoption — not a prerequisite for using the framework.
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CONTINUE READING

« Introducing the Restoration Carbon Protocol

+ Building an ESG-Ready Vendor Profile

« How to Become an RCP-Certified Contractor

SEE ALSO

« RCP Carbon Reduction Playbook

« RCP Hub — Complete Knowledge Base

« Return to RCP Knowledge Base
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